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The McKinney family business start-Ted during the “Great Depression”TTin 1932.  1932 was the year  AlbertTT
McKinney Sr. lost his job at the Kirby Lumber
Company because he was late to work and
there were over 200 men waiting to take his
job. 
 The reason he was late to work, was he
had cut off the “big” toe with a post hole
punch while digging an 60’ deep hand dug 
water well the night before. Mr. McKinney 
had a large family, and it was impossible to
feed and clothe them with the “depression
era” pay he received from his carpenter job
with the lumber mill, so after his mill job each
day he would dig pit privies and water wells by 
hand for extra money.
 After losing his job at the mill, he started
full time digging wells and building privies. He
poured concrete slabs for the privy fl oors and
concrete pipe to line the walls of the water

wells.  Soon the whole family was involved in
the business. 
 When septic tanks and drain fi eld became
a part of the on-site world in East Texas, the
family, business made the concrete septic
tanks and installed the tanks and drain fi eld.
Mr. McKinney’s son, Martin McKinney, was
one of the fi rst Plumbers to receive a State
Plumbers License in Texas.  Martin took the
business into General Contracting and Me-
chanical Contracting and grew the business
now called A. McKinney & Son into a prime
contractor for a number of industrial plants
including his father’s former employer Kirby 
Lumber Company.  Not forgetting the compa-
ny’s roots, no matter how busy the business
became, Martin never gave up the on-site
business started by his father and always had
a crew to install septic systems.
 In 1973, Martin McKinney was approached
by the local State Health Department repre-
sentative and the President of the local Bank

to ask for help.  They told Martin that many 
of the septic systems in the area were failing 
over time, and they wanted Martin’s advice to 
solve the problem.  Martin informed them that 
many systems were being installed in dense 
clay soils, and others were in areas with sea-
sonal high water tables.  Martin experimented 
with a sand fi lter he designed and an aerobic 
wastewater treatment system which he in-
stalled at a remote rest room inside a paper 
mill owned by Time Inc.  From 1973 to 1986, 
A. McKinney & Son manufactured and in-
stalled fi berglass aerobic wastewater systems 
in Texas,  Louisiana, Mississippi and Florida.
 In 1983, A. McKinney & Son developed and 
tested a new design of aerobic wastewater 
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treatment system that was easy to install and
maintain but produced a very high quality of 
effl uent. In January of 1986 the company was
renamed Clearstream Wastewater Systems,
Inc. Clearstream manufactured both fi ber-
glass and concrete wastewater treatment sys-
tems both from 500 gpd up to 50,000 gpd.

The grandson of the founder, Jerry McKin-
ney, as President of Clearstream Wastewater
Systems, Inc. until 2000, pioneered aerobic
wastewater systems utilizing spray irrigation in
1976, drip irrigation in 1990, gravel less drain-
pipe in mounds in 1975 and remote electron-
ic monitoring of on-site treatment systems in
1997. Over the years, U.S and Foreign Patents
and Patents Pending have been developed
by Jerry McKinney.  Today, Albert McKinney’s
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great grandson, Brady Grubbs, runs the com-
pany that has distributors and dealers in 33
States, Canada, Mexico, Central America and
the Caribbean.
 The aerobic wastewater treatment unit
has proven to be the most reliable and
cost effective method of treating on-site
wastewater across the United States.  When
considering quality, reliability, ease of main-
tenance and cost, Clearstream has proven
to be the choice of many top professionals in
the on-site business for many years.  
 Clearstream provides not only a high qual-
ity aerobic wastewater treatment system to
its dealers, it also shares its many years of 
experience in wastewater treatment systems
application, plumbing, electrical, soil science
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and effl uent disposal methods and trouble
shooting  to provide a total package to the
on-site professional.
 Since they are now planning to team with 
the Del Zotto companies to fabricate our sys-
tems in pre-cast concrete for our distribution 
system in Florida, Clearstream is preparing 
for rapid growth in this market.  The combined
reputations of these companies are integrity, 
diligence, and effective manufacturing which 
will mean production of a superior product
that will provide an excellent service for the 
citizens of Florida.
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